
 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

 

 
 

IMPORTANT:  This is not advice.  Clients should not 
act solely on the basis of the material contained in this 
newsletter.  Items herein are general comments only 
and do not constitute or convey advice per se.  Every 
effort is made to ensure the contents are accurate at 
the time of publication.  Clients should seek their own 
independent professional advice before making any 
decision or taking action. We take no responsibility for 
any subsequent action that may arise from the use of 
this newsletter. Published by THE PPM GROUP - 
www.ppmsystem.com 

FROM OUR PROPERTY 
MANAGEMENT TEAM 
 

 

 
 
 
 

 

REQUEST FOR A TENANT 
TO GIVE EXTRA NOTICE… 

 

We have been asked a number 
of times by landlords if we can 
write into the Tenancy 
Agreement for the tenant to 
give extra notice (i.e. 1-2 
months) if they want to vacate 
the property, to allow additional 
time to secure a new tenant 
and alleviate the possibility of a 
vacant property. This is against 
the law to contract outside of 
the Act, and requesting greater 
notice periods can attract harsh 
penalty fines.  Tenants looking 
for future rentals often make the 
decision a couple of weeks 
before moving, not months. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
As your managing agent it is our 
duty of care to ensure that we are 
maximising your income and 
optimising capital growth. Our 
team are trained and skilled in 
working for the best interests of 
our client’s ‘landlords’. 

There has been talk in the media 
that in some areas property 
managers are trying to win 
tenancies wih rent reductions and 
free rent periods, which we believe 
could be better managed by 
spending money on things that will 
increase the rent, improve the 
property and attract tenants. 

Landlords can also be fearful of 
increasing the rent to retain a 
current tenant.  While this can be 
seen as kind-hearted, the focus 
should always be on maximising 
the income while taking into 
consideration secondary issues 
such as vacancy periods and the 
quality of the tenant. 

There are some common 
elements with the type of  
properties that are being 
discounted and no rent increases 
imposed, which are often the 
presentation and quality of the 
property. As the property ages the 
rental  return  can lessen  if care is  

 

 

 

 
not taken. 

We understand the concept of 
valuing our tenants and that our 
clients want stable, good paying, 
quality tenants.  However, if you 
want to value your tenants while 
maximising your income you may 
like to offer them some extras as a 
thank you for their loyalty, instead 
of discounting and avoiding rent 
increases. Many services increase 
every year – it is business!  As an 
offset for the regular rent 
increases consider: 

Maintaining the property well 

Offering a new dishwasher 

The installation of cooling/heating 

A free carpet steam clean 

A free house clean, or 

A free external pressure clean of 
the property… to name a few. 

If you maintain the property and 
look after the tenant, they will see 
value in the rent increase as you 
are helping them to live more 
comfortably. 

Even if the tenant objects to the 
rent increase and moves out, you 
will have a well-cared-for property 
to attract future quality tenants.             
                                       (P.T.O. >)

This newsletter has been designed to keep you updated on what is happening within the industry and our real estate office 

 

Some landlords fearful 

of increasing the rent 

PROPERTY 
INVESTOR 

INSURANCE IS VITAL      
 

One of the most important 
insurances you need is 
Landlord Insurance. Storm 
damage to rental properties has 
seen a marked increase in the 
number of claims being paid to 
landlords that can be in excess 
of $100,000s to repair storm 
damage. Imagine if you did not 
have insurance and you had to 
pay this out of your own pocket. 
We urge you to take a moment 
to ensure that you have 
adequate insurance to protect 
you.  IN THIS ISSUE  
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 INTEREST RATES 
ARE STILL DOWN 

FRIENDS & RELATIVES not always the best option 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

 

SUDOKU COFFEE BREAK 
 

 

 

 

 

 

 

 

 

 

 

  

 

 

 

 

 

 

 
 
 
 
 
 
 
 
 
 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

 

 

 

 

 

 

 

 

 

 

 

Properties Recently  
Rented! 
Keeping you updated on the 
local rental market 

HOUSES 
19b Chalker Crs, Mittagong 

3 bed, 1 bath, 1 car  $380 pw 

21 Hood St, Mittagong 

3 bed, 1 bath, 1 car  $420 pw 

39 Orient St, Willow Vale 

3 bed, 1 bath            $420 pw 

22 Wallis Ave, Renwick 

3 bed, 2 bath, 1 car  $490 pw 

6 Reflections Way, Bowral 

4 bed, 2 bath, 3 car  $700 pw 

 
UNITS 
28b Leopold St, Mittagong 

2 bed, 1 bath, 1 car  $290 pw 

 
 

 

 

 

WHILE the debate continues 
about the existence of a 
housing bubble in Sydney, the 
fact remains that the price 
increases have been good news 
for Southern Highland vendors. 

The most recent data from the 
Real Estate Institute of NSW 
(REINSW), to end of March 2015, 
shows that the value of houses 
in Mittagong and Exeter have 
risen more than 13 per cent in 
the past year, and time on the 
market has fallen substantially 
in all areas. 

Bowral posted the lowest yearly 
return of 7 per cent, with Moss 
Vale at 7.5 per cent and 
Bundanoon at 7.9 per cent. 
 
According to the data supplied 
for Mittagong, Bowral, Moss 
Vale, Bundanoon and Exeter, 
the median price for a house in 
the Highlands was $540,000. 
 
www.mckillopproperty.com.au 

The hot topic in property news is the current interest rates.  Will they 
go lower or will they increase?  No-one has a crystal ball, no matter 
what the economists may predict. 

We are having discussions every day with home buyers and 
landlords talking about how the market and interest rates will affect 
their future investing.  Should they buy now or will prices drop more? 

The answer is… property prices are increasing in many areas around 
Australia – and we are starting to see key areas boom and receive 
record price sales.  There will always be a bargain to pick up, but the 
market is turning. 

Low interest rates are one of the indicators in the property cycle that 
things are close to improving and a property boom often follows.   

If you are in a position to buy, start investing now. 

We are also asked whether to have a fixed or variable interest rate 
on properties. While this question can be complex depending on your 
circumstances and financial planning, the fact that rates are low 
means that if you have been on a variable rate… each month the 
news has gotten better and better with additional savings.  But once 
again, the reality is no-one knows what turn of events will happen 
next month.  If you are undecided, it may be option to split your loan 
to fixed and variable to place a safe each way bet. 

 
TALK TO THE PROPERTY 

EXPERTS 
 

BUYING, SELLING & 
PROPERTY MANAGEMENT 

 

Call us if you are thinking about 
buying or selling or  know of 

someone that is.  
 

Do you own another investment 
property?  We are here to help 

Have you thought about renting your property to a friend or relative? 
While this can seem like the easy solution… and we love them 
dearly, the outcomes and stories of others can be a deterrent.  Just 
something to think about… What happens if they encounter financial 
hardship and cannot pay the rent?  What happens if there is major 
damage to the property?  What happens when it is time to increase 
the rent to maximise your income on the investment?  What happens 
if there are complaints? It can work for some investors if nothing goes 
wrong, but before you decide to offer your property to a friend or 
relative be prepared for the what if… something goes wrong. 

AND OPTIMISING YOUR CAPITAL GROWTH 

WE ARE FOCUSED ON MAXIMISING YOUR RENTAL INCOME 

Latest NEWS  
      UPDATE 


